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January 2, 2009 
 
 
Greetings! 
 
Please bear with me while I recap the obvious.  2009 was a bad year for our economy.  As we all know 
our present Great Recession is the worst recession since the infamous '29 Crash and the ensuing Great 
Depression. 
 
Having said that, we have great news to proclaim:  Not only are we surviving, we demonstrably improved 
our overall financial condition while making demonstrable technical and business progress!  We con-
verted quite a bit of debt (Approximately forty percent (40%) of our long term debt, has been converted 
from debt to equity.) and we were able to retain several key employees with retention bonuses of Rule 
144 restricted stock from seeking greener pastures during these extraordinarily difficult times. 
 
How did we do it?  We issued tens of millions of shares of GCKO as restricted stock (not freely traded) 
under Rule 144 to some of our creditors under SEC permitted debt conversion scenarios.  We sold several 
million shares in large blocks into friendly, long-term investors at the then current market prices. So while 
our issued and outstanding has more than doubled, our authorized has increased by one hundred and forty 
percent (140%) to six hundred million, and our public float has more than doubled, we have nonetheless 
gained sufficient exposure and credibility in the investor community to now have a price per share (pps) 
that is over two times (~243.75%) greater than when we did prior to all these issuances last July and early 
August.  This would seem to be positive dilution in which the investor benefits, as opposed to negative 
dilution when the stockholder value is diminished due poor management performance. 
 
If I may, not too bad for surviving in the Great Recession. 
 
But there's more! We have progressed in creating value for our stockholders.  We have sufficient funding 
to hire more engineers and programmers, lease a bigger R&D facility with space sufficient to manufacture 
very small batches of our present “state of the art” personal companion robot and expand our world's first 
in home personal companion eldercare robot trials of our third generation personal companion robot, the 
CareBot™. 
 
We leased two weeks ago a four thousand square feet brick and steel facility located in a commercial dis-
trict (the Honey Creek area of Conyers, GA) with easy access to Interstate 20.  We have tentatively hired 
three (3) more Computer Science degreed programmers, and plan to hire more engineers in the next few 
weeks.  As soon as we can identify, qualify, and hire the appropriate “hands on” engineers, we will be 
building a small batch of additional CareBots such that we can expand our world’s first in home personal 
companion robot trials. 
 
What do we expect to happen for us in 2010?  We will be doing more fund raising for sure.  As evidenced 
by our past activities, we work hard for our stockholder dilution to be the good kind, positive, that in-
creases stockholder value and PPS, as opposed to negative dilution that lines the pockets of unscrupulous 
promoters while fleecing naïve investors and, not infrequently, the company's management.  To that end, 
we will continue to pursue our present strategic business opportunities with firms such as SIASUN, Om-
ron, Tmsuk, Sparton, Dell, etc. while remaining open to the interest we are enjoying from significant 
players in the professional healthcare markets.  
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As we have discussed in some of our press releases, we have a plethora of patent opportunities before us.  
We may seek several dozen provisional patents this next year initially due to their low cost, and then only 
finalize a few due to their robustness, reach, and ease of enforcement. 
 
For many reasons, it can be legitimately said that we are on the cusp (In mathematics, it’s the inflection 
point.) between being a Development Stage Company and an Emerging Growth.  Of the several contract 
manufacturers we have qualified, we are most impressed with Sparton.  To that end they are coming in 
the first part of February to discuss the wide range of non-recurring engineering (NRE) charges they dis-
closed in their initial quote to us.  By the way, this “way high” initial quote for twenty-five (25) CareBots 
is still –I am pleased to pronounce-- twenty percent (20%) less than our original in house estimates.  As a 
general rule, “we plan for the worst and hope for the best.” 
 
We are once again seeking “Current Status” on our listing at Pinksheets.com due to the transparency our 
stockholders need and deserve.  For us to move upward to a more pronounced board such as OTCBB or 
OTCQX, we must get our financials audited to authenticate their compliance with Generally Accepted 
Accounting Principles (GAAP) and file with the appropriate governing body.  We have done this success-
fully twice since our founding, so other than time and money, we expect the detailed and contemporary 
accounting records kept by our Corporate Secretary/Treasurer to be found sufficient the third time they 
have been audited.  As we set up our new R&D facility this coming quarter we will be very carefully or-
ganizing and inventorying our test and shop equipment, raw materials, work-in-process, and finished 
goods such that our anticipated outside audit can be as efficient and painless as is possible. 
 
Perhaps the most noteworthy accomplishment this past year has been the initiation of our in home per-
sonal companion elder care robot evaluation trials. We began them in November, paused for the Holidays, 
and just recently resumed. We are learning a lot!  Mostly the satisfaction and appreciation from the care-
givers and care receivers is greater than expected.  Since this is a world's first and an event that man has 
sought for over fifty years, we consider our "go slow and careful" approach to be necessary prudence.  
Given that reality we plan to expand our trials to include a more diverse group of caregivers and receivers 
in the coming months.  We continue to receive much domestic and international publicity due to this 
"world's first" and this exposure has enabled our successful fundraising this past fall to a large degree. 
 
So we had to restructure our stock capitalization this past year.  To date, the impact has been positive as 
substantiated by the public records at PinkSheets.com.  We are pleased to make that report and appreciate 
sincerely our stockholders' past, present, and future confidence in the management at GeckoSystems to 
continue to make demonstrable progress in its business growth and to enhance stockholder value. 
 
"Let us continue to march!" 
 
Cordially, 
 
 
R. Martin Spencer 
Founder 
 


